Managing Principal, Sales Representative

M\ Toronto

Professional Experience

As Managing Principal and equity owner of Cresa Toronto, Sean has been instrumental in the training and development
of many of the firm’s most successful advisors, providing expert guidance and mentorship. Sean's responsibilities
include developing best practices to support the firm’s ongoing commitment to excellence in servicing the needs of
corporate users of space. He has strong market knowledge and experience in both industrial and office properties, with
highly developed negotiating skills.

Sean has successfully negotiated over 700 transactions throughout North America, with a transaction value surpassing
one billion dollars. Sean has been a consistent recipient of the annual Co-Star Power Broker award as well as Cresa’s
Chairman's Award.

Clients

» Cloverleaf Seafoods + Mitsubishi Canada * Moen Canada
* Novartis Pharmaceuticals » Broadridge Financial Solutions + Brita Canada
* Hugo Boss + The Clorox Company + MDA

Affiliations

Sean has been involved with various boards and committees over the years. He previously served as the President of
the National Club, Chairman of the House of Committee and sat on the Board of Directors for 9 years. Sean is affiliated
with many organizations and clubs, is a longtime supporter of Boost, Child & Youth Advocacy along with other charities
and has a special appreciation for the Art Gallery of Ontario.

Education

Sean attended Ryerson University with a specialization in Marketing. He also completed the Executive Leadership
Programme at Oxford University, and the Program on Negotiation at Harvard Law School.

Contact

416.862.2669 office
416.606.0444 mobile
shoehn@cresa.com
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